
1)  DR Planning 

- FREE CONSULTATION 

    www.iowaelectronics.com 

2)    Off-Site Data Backup 

 - From $59.99 per month. 

www.axisbu.com 

3)     Physical Continuity 

- Power, Technology, Space, 
 Connectivity 

www.agilityrecovery.com  

4)  Disaster Clean-Up 

- Pre-negotiated; 24-hr.    
Response                                                                                                               

www.lviservices.com 

5)  Data Center Solutions 

- Full-service Data Center 

www.involta.com 

This critical component to 

long-term planning often is 

dismissed with a myriad of 

excuses:  “We’re not big 

enough to DR plan”, “We’d 

be okay”, etc.  However, there 

are no valid excuses for not 

planning ahead. 

Iowa Electronics wants to 

plan with you — we will retain 

copies of all DR documenta-

tion on-site and consult dur-

ing this process for no charge.  

Bottom line, it is our responsi-

bility to ensure business conti-

nuity and proper planning for 

our clients.  DR planning does 

not have to be difficult and it 

certainly does not need to be 

expensive.  Here are 5 things 

to think about for your 

firm’s long-term planning: 
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Office Express 

-Fast, Cost-Effective Office 
Supplies:  369-3026 

Ohsman & Sons 

- Wholesale Farm Products:  
365-7546 

Iowa Electronics has been 

working 7 days a week getting 

displaced businesses up-and-

running subsequent to the 

2008 flood.  Without a doubt, 

there has never been a more 

fulfilling time to be a service 

provider. 

The long hours and weekends 

have proven worthwhile with 

each client success story.  We 

say thanks to the following 

clients for your resilience and 

for making Cedar Rapids a 

better place to live and work 

than ever before: 

James T. Brems, P.C. 

-CPA Firm:  364-0101 

Griffith, Ballard & Co. 

-Actuarial Consulting:  896-
5982 

Klinger Paint 

- Local Paint Mfg & Design 
Consulting Firm:  366-7165  

Flood Victims Demonstrate Resilience: 
100% of Affected IE Clients Continue Business  

Disaster Recovery Planning:   
Don’t Leave This Critical Process to Retrospection 

We all make better decisions 

in hindsight — even business 

decisions — maybe hiring the 

angry receptionist wasn’t a 

good idea or hiring your 

bookkeeper’s 12-year-old son 

to design your website didn’t 

exactly turn out as planned.   

The fact is that our respective 

primary focuses should be on 

profitability, growth, and 

other fundamental issues.  But 

therein lies a critical issue that 

most leave on the backburner:  

what happens if a disaster 

interrupts business?   

How would weeks or months 

without profit, growth, or the 

ability to operate leave your 

organization? 

Inside this 
Month’s 

Newsletter: 

• IE Software Implemen-

tation:  Faster, More 

Efficient Response 

Time 

• Lease vs. Buy:  Does A 

Tougher Economy 

Change the Proposition 

for You? 

• New IE Employees 

Improve our Customer 

Focus 

• Disaster Recovery Plan-

ning:  Are You Pre-

pared ? 
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At Iowa Electronics, our decisions are 

always focused on improving client 

experience and our collective ability to 

provide the best service possible.  

That is why we have chosen to add to 

our internal processes a software pack-

age that will change our client relation-

ships as they are now.   

Alert Software is a product that is 

tailored for companies like Iowa Elec-

tronics and the benefits that our acqui-

sition of this package provide are un-

paralleled.  IE will “go live” with Alert 

in mid-August and immediately you 

will see a difference in the way we 

approach service calls.   

Called-in service requests will always 

be welcome, but this provides another 

way to schedule IE service.  All clients 

will be given a username and password 

for entering service concerns online.  

These entries are then electronically 

disseminated to the appropriate tech-

nicians/employees internally.  IE tech-

nicians will be immediately notified of 

the problem along with full contact 

information, level of urgency, and 

access to your full account history. 

Paper files and internal records will all 

be electronically attached to your Alert 

account so referencing technical his-

tory and prior service calls will be as 

easy as logging into each technician’s 

account.  Our Office Manager, Jamie 

Sedlacek, will be gathering desired 

username and password information 

once IE has completed  the internal 

roll-out. 

IE Implements New Service Software:   
Benefits:  How About Faster Response Time? 

Enter Adrian Simonson — server 

specialist — with 12 years of enter-

prise-level experience.  Adrian has 

already proven to be a key member of 

our technical team and we are excited 

to see him become a key resource for 

our clients as well.   

Our latest addition is Jason Komen-

    Welcome Jamie Sedlacek, Adrian 

Simonson, and Jason Komendat — 

the newest members of the IE team.  

Jamie started in June as our new office 

manager.  She has quickly taken on a 

lot of responsibility on our team and 

long term, she’ll be serving as recep-

tionist, dispatcher, and the primary 

service contact for Iowa Electronics.   

dat.  With 4 years as a Network Ad-

ministrator for the U.S. Navy and 

several years of subsequent project 

work for large companies and govern-

ment organizations, we are confident 

that Jason will be a hit with our client 

base.  Jason brings several certifica-

tions along with him:  MCSE, CCNA, 

A+, N+, and Security +.   

From a big picture perspective, any 

acquisition, whether it is personnel, 

equipment, or property, should carry a 

return on investment.  Balancing cash 

flow with this decision-making proc-

ess, leasing of new hardware makes 

sense more often than not.  If you are 

borrowing at 10% and you expect that 

a new salesperson is returning 20-50% 

on their salary cost, why drop $10,000-

50,000 in upfront hardware costs 

when cash can be utilized for making 

that other key investment? 

It simply does not make sense to limit 

your abilities to make revenue-

generating acquisitions for the sake of 

saving low interest outlays in the fu-

ture.  Do you write a check to your 

landlord or employees each year on 

Jan. 1st for what you will owe them up 

front? 

GreatAmerica Leasing has been a key 

business partner with IE for several 

years and they make this decision an 

easy one:  whether it is a rental, lease, 

dollar buyout financing, or whatever 

your need may be, GreatAmerica can 

help.  They are local, ethical, and inno-

vative — the perfect answer to your 

firm’s financial decisions. 

Regardless of where 

the U.S. dollar falls in 

the global market, 

cash is king and it 

always will be.  So as 

office manager, 

owner, controller, or whatever your 

role is for your firm, we all share the 

same common responsibility:  making 

decisions that will improve and con-

tinue positive cash flow for our re-

spective businesses.   

So where do technology acquisitions 

fall in this process?  They are neces-

sary to retain and improve efficiency 

and competitive advantage, but how 

should they affect cash on hand? 

Newest Members of Iowa Electronics Here for You 

New Equipment:  Lease vs. Buy And How IE Can Help 


